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This book is for you if you’re ready to take your 

business to the next level—in a way that brings calm 

and clarity instead of chaos.  

Are you an entrepreneur who wonders if you are 

really in control with your business? Maybe it feels 

like you’re always micro-managing when you really 

want to work with calm and clarity. Sounds familiar? 

In Circle of Business, Bart van den Belt offers step-by-

step principles to turn your business into a flexible 

and profitable system. A system where processes run 

smoothly, your team is motivated, and your customers 

are enthusiastic. This book isn’t just theory—it’s a 

practical guide full of insights and personal 

experiences that you can apply right away. 

With years of experience as an entrepreneur and 

business coach, Bart shows you how your business can grow without you being trapped 

in the daily grind. Whether you’re just starting your entrepreneurial journey or are 

already managing a team, Circle of Business provides you the tools to reach the next level. 

This book not only offers a clear plan, but it also inspires you to take leadership over your 

business and yourself. It helps you work confidently on building an organization that’s 

ready for sustainable growth. 

Circle of Business was born out of Bart van den Belt’s unique journey from the theater 

world to the business arena. Leveraging his background in performance and storytelling, 

Bart has inspired countless entrepreneurs to take charge of their businesses and lead with 

confidence. Over the years, he has founded several companies and has written several 

books, all with the same goal: to guide entrepreneurs toward a life and business that 

energizes them.  
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Bart’s practical no-nonsense approach to coaching is the backbone of Circle of Business. 

He combines his expertise in psychology, leadership, and entrepreneurship to deliver 

result-driven coaching that goes beyond theory. Through his books, workshops, and one-

on-one coaching, Bart has become a trusted advisor for business leaders across the 

Netherlands. 
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Bart van den Belt is a speaker, trainer, and author 

who has 20 years of experience on the stage, speaking 

for over 25,000 people in six countries. In 2010 he 

decided to combine his stage experience with 

contents, and has followed and given trainings all over 

the world in the field of creativity and (personal) 

leadership. He is the founder of Business Coach the 

Netherlands and has previously written six 

management books: Value-Driven Sales (2023), The 
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Marketing Machine (2020). 
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